Seven Steps to Building Wealth

Instructor: Dave Young

Non-CE Credits: 4.0

Upcoming class date/Location: TBD

Description:
In order to build wealth, you must follow certain rules. If you never
learn the rules or don't have the discipline to follow them, you will
not build or keep wealth. In this course, Dave Young teaches the
rules to building wealth. He goes into detail about these seven
steps: start now, spend less than you earn, hire a competent
financial adviser, avoid unnecessary debt, follow a sound, long-
term strategy, avoid large losses, and be patient.

Dave Young, President of Paragon Wealth Management, has been managing
money since 1986. He was his first client after he sold his 12 franchise
businesses and couldn't find a traditional brokerage firm to meet his needs. From
his personal investment experience, he knew there was a better option to
managing money. Later that year, he started his own money management firm,
and has been managing money ever since.

In 2008, he was awarded the Small Business of the Year Award from the Provo
Chamber of Commerce and the Best of State Award in Financial Services. He is
originally from New Mexico. He enjoys spending time with his family, the
outdoors, hunting, fishing, camping, sports, and exercising. To learn more about
Dave Young or Paragon Wealth Management, visit www.paragonwealth.com.

CORE: Introduction to Forms

Instructor: Curtis A. Bullock, J.D. — Legal Counsel, Utah Association of REALTORS®

CE Credits: 3.0

Upcoming class date: Wednesday, August 13 @ 1 — 4 pm

Location: UCAR Office

Description:
If you sell real estate in Utah, this class is a must. Learn what they
didn’t teach you in real estate school by the Utah Association of
REALTORS® Legal Hotline attorney. As a REALTOR®, you are
responsible to know and understand over 30 standardized real
estate forms and contracts. In this class, we will take an in depth
look at some of the many legal pitfalls to watch out for when using
these forms (with particular emphasis on the REPC). We will
analyze real life situations, including actual litigated cases involving
the contracts that you use every day. When you walk out of this
class, you will be an expert on the REPC and be more confident
when using some of the other commonly used forms in Utah. You
will also gain a better understanding of contract, agency, and
disclosure law principles.

Curtis received his bachelor’s degree in business management from the
University of Lethbridge and his law degree from the J. Reuben Clark law school
at Brigham Young University. During law school, Curtis interned for Associate
Chief Justice Matthew B. Durrant at the Utah Supreme Court. After graduation
with his juris doctorate, Curtis joined the Utah Association of REALTORS® as
their Legal Counsel. At the UAR, Curtis operates the Legal Hotline where he
answers thousands of real estate related legal questions each year. He also
provides other legal support services to the UAR including the development of
various UAR forms and contracts. Curtis is a certified continuing education
instructor and teaches various contract and agency law courses across the state
to real estate licensees. He is currently a member of the Utah State Bar.

Legal Traps for the Unwary

Instructor: Chris Dexter

Non-CE Credits: 3.0

Upcoming class date: Wednesday, September 3@ 1 — 3 pm

Location: UCAR Office

Description:
This class will cover legal issues every small business owner and
real estate professional should know.

Dexter & Dexter Attorneys at Law has been assisting Utah Valley’s residents for
thirteen years. The firm’s founders, Bryan and Chris Dexter, are both licensees
of the Division of Real Estate and have, along with the firm’s other six attorneys,
assisted businesses and individuals solve and prevent problems and maximize

success.

How to Improve Your Financial Future
Instructor: Scott Christensen
Non-CE Credits: 6.0
Upcoming class date/Location: TBD
Description:
This class is comprised of three 90 minute sessions:
. “Sudden Impact™: How demo graphing will affect your
financial future!
“L.E.A.P.”: Lifetime Economic Acceleration Process (how to
make your money create multiple benefits and multiple rates
of return).
“Infinite Banking Concept”: Becoming your own banker
(how to recover the cost of everything you finance).

Scott D. Christensen has been involved in the financial services industry for over
31 years. He is the president and founder of Alliance Group Inc.; a financial
planning firm. The Alliance Group is a licensed affiliate for “Wealth and Wisdom,”
a financial education center. He also owns a number of other companies that
include AGF Insurance, a property and casualty brokerage, two tax preparation
companies, and a finance company.

Scott has spent the last five years of his career traveling the country speaking to
and receiving education from some of the top financial strategists in the country.

Through this process, Scott has become licensed in L.E.A.P (Lifetime Economic

Acceleration Process), Circle of Wealth, and has become a leading expert on the
“Infinite Banking Concept,” a process in which one can recapture all the interest

and principle currently being paid to banking institutions.

Scott currently works in the Salt Lake area where he spends most of his time
presenting and teaching his unique financial education seminars and workshops.

The Myth of Multitasking: How “Doing it all” Gets

Nothing Done

Instructor: Dave Crenshaw

Non-CE Credits: 3.0

Upcoming class date: Thursday, August 21 @ 9 — 10 am

Location: University Mall

Description:
Learn the secret of why multitasking is worse than a lie and
uncover hundreds of hours in lost productivity. Dave teaches how
the catchphrase of multitasking has increased our stress, reduced
our productivity, and damaged relationships at work and at home.

** The Myth of Multitasking: How Doing it All Get Nothing Done will be

available for purchase the day of the class

As a highly sought-after business coach and time management expert to some of
the country’s top business executives, Dave Crenshaw has expanded his reach
to that of an author and speaker. He began his coaching career in 1998 as the
youngest independent consultant for one of the world’s largest small business
coaching firms. Crenshaw received his B.S. in Business Management-
Entrepreneurship from Brigham Young University, one of the nation’s top
Entrepreneur programs. As the creator of Fresh Juice Strategy, a business
consulting firm, Crenshaw has helped business owners from London to Manila,
San Francisco to New York.

Crenshaw is one of the United States’ foremost experts on the epidemic known
as multitasking. As a business owner himself, he formerly experienced the
struggle of keeping focused. Dave recognized that he needed to re-evaluate how
he organized his time. Consequently, he developed a unique organizational
system he now teaches his clients to maintain balance in their lives. He is the
author of The Myth of Multitasking: How Doing It All Gets Nothing Done,
available nationwide in hardcover August 2008 by international publisher Jossey-
Bass.

Crenshaw'’s often humorous and entertaining approach always hits right on the
head with audiences. His speeches to audiences as large as 1,500 are described
as life changing. Dave Crenshaw lives in the shadow of Utah’s Rocky Mountains
with his wife, Katherine, and his son, Stratton.

Note: UCAR University classes are not certified by the Utah Division of Real Estate unless otherwise noted and therefore do
not satisfy the 12 credit hour (6 CORE + 6 other) education renewal requirement. A calendar of classes that are certified by the

Utah Division of Real Estate can be found at www.ucaor.com.



Internet and Social Marketing
Instructor: Dave Sherwin
Non-CE Credits: 6.0 $97 per person
Upcoming class date/Location: TBD
Description:
The objective of the course is to help each person:

1. Develop a"Web Presence," so that you and your business
capture attention online. (Get prospects coming to YOU
instead of YOU going to them!)

2. Develop new contacts online. (Very few of your competitors
understand how to do this!)

3. Create a compelling website, or improve the one you already
have. (Most web-sites are lost in the jungle with a billion
other sites, but it® not that hard to generate some "buzz"
when you know how!). Owning a personal website isn®an
option anymore and those that jump in early and do it right
will have a HUGE competitive advantage in the marketplace!

4. What to AVOID online, how to eliminate time wasting
services and "tricks," and only focus on activities that lead to
PROFIT!

5. Learn and understand the most effective social networking
sites, which ones to use, which ones to avoid, and how to
profit from them in your local marketing.

Whether you can barely send an email, or consider yourself a web-
savvy pro, you will benefit from this course. Online prospecting is
easy, fun, and inexpensive! This course is designed to teach you
the latest, most effective and inexpensive (mostly free!) techniques
of promoting your business online!

Dave Sherwin is a master internet marketer and coach. He has marketed
everything from services, information products, and supplements online since
2003.

He developed the "Lighthouse Marketing System," a marketing and lead
management tool that helps people generate free leads for their business. The
system has thousands of users from almost every country around the globe.

Prior to internet marketing, Dave owned a small business here in Utah County
and was a member of the Home Builders Association for eight years. He
understands the needs of local business people and how the internet can help
you build your business in this market.

Marketers pay between $400 and $1,000 a month for semi-private coaching from
Dave, but he is offering this course at a significant discount ($97 per person) to
members of the Utah County Association of REALTORS®.

Navigating the Commercial Loan: Getting in touch

with your inner underwriter

Instructor: Craig Peterson

Non-CE Credits: 3.0

Upcoming class date: Wednesday, August 6 @ 1 — 2 pm

Location: UCAR Office

Description:
Getting business loans creates stress to the average business
owner. This shouldn®be the case. Come and empower yourself
with the knowledge to understand the process and what the bank
is looking for. Get inside of the mind of the underwriter and learn
the key aspects to any commercial loan and have fun learning
about how to best position yourself for success in any business
finance situation.

Craig resides in Spanish Fork, with his wife Sarah and their four children. He
works at Key Bank in their Business Banking department and has been in the
banking industry for the past 5 years. Prior to banking, Craig has over 10 years
of operations management experience. He graduated with his Masters of
Business Administration in 2000. He loves developing relationships with people
and works closely with small and large businesses throughout the Wasatch front.
Craig enjoys spending time with his family and golf. If you ever need a fourth to
complete your foursome.... call him.

Conflict Management

Instructor: AJ Michaels

Non-CE Credits: 3.0

Upcoming class date/Location: TBD

Description:
We®e all been in interactions at work where we experienced
conflict with others. These disagreements hamper the group®
progress. This process shows participants how to create
environments where conflict doesn®linger, people feel better
understood, and good decisions are made! This program will assist
people to move productively through conflict so that everyone can
contribute and spend their energy doing things that matter most to
the organization

AJ Michaels has enjoyed a dynamic career in real estate for over 25 years. Her
experience includes all aspects of real estate sales, marketing, management,
training, and coaching. During her career she has created a real estate
company, property management company, relocation company, major real estate
school, and a real estate exposition with an annual attendance of over 20,000
people. She has purchased homes, apartment complexes, motels, and
subdivisions, and has built speculation homes for her own real estate portfolio.

From 1985-1992, AJ served as Chief Executive Officer for the Utah County
Association of REALTORS® and from 1993-2002 she was a top Gross Closed
Commission sales associate in the Salt Lake area. In 2002, she renewed her
passion for assisting others to achieve the career and lifestyle they choose and
actively started coaching and training others to achieve what they desire.
Besides being an active real estate agent, AJ spends many hours coaching,
teaching, and sharing her knowledge with others. AJ is committed to create
professionalism within the real estate industry one agent and one company at a
time.

The REALTOR® Organization: The Role of the NAR,
UAR, and the UCAR

Instructor: Peter J. Christensen

Non-CE Credits: 3.0

Upcoming class date/location: TBD

Description:
This course is an overview of the functions of the National
Association of REALTORS®, the Utah Association of
REALTORS®, and the Utah County Association of REALTORS®.
We will highlight the functions of each organization and how they
all work together to benefit the real estate industry.

What Every Independent Contractor Should Know

About Health Insurance

Instructor: Scott W. Miller, RHU

Non-CE Credits: 3.0

Upcoming class date/Location: TBD

Description:
. Learn how to acquire the lowest-cost health insurance plans

available to independent contractors in Utah

Learn about Health Savings Accounts (HSA) and how to

create a tax-free pool of money that can be used to pay for

health care expenses throughout your life

Learn how Supplemental Insurance Plans can play a vital

role in your overall health insurance portfolio

Explore Life, Disability, and Long Term Care Insurance

options designed to save you money

President and Co-Founder of Millerwade Group (Provo, UT). Scott received his
Bachelor of Science in Family Financial Planning and Counseling from Brigham
Young University. He received his Registered Health Underwriter Designation
(RHU) from American College. He is L.U.T.C.F. designated. Scott is a Broker
Advisory Council Member for AETNA, SelectHealth, UnitedHealthcare, and
Dental Select. His professional focus is on Group Benefit Strategies (risk analysis
and management, consumer-directed healthcare).

Note: UCAR University classes are not certified by the Utah Division of Real Estate unless otherwise noted and therefore do
not satisfy the 12 credit hour (6 CORE + 6 other) education renewal requirement. A calendar of classes that are certified by the

Utah Division of Real Estate can be found at www.ucaor.com






